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Don’t Let the Bank 
“TAKE” Your Home! 

We have successfully negotiated 
several short sales to closing and 
have a proven system for getting 
homes sold!   

We have several companies that 
can help you get your credit back 
on track once you have settled 
your current problems with the 
home you’re in now. 

We will keep you in the loop of 
what is going on with the “Short 
Sale” of your home with our cut-
ting edge communication tools. 

 

Our pledge to you is that we will 
work hard to help you get your life 
back on track by taking the home-
selling burden off your mind! 

 

Call us for your FREE per-
sonal “Short Sale” pack-
age and to set up a confi-
dential   appointment! 

 

Call (727) 692-6008 

The new exit strategy:  
 

 

Tel: 727-692-6008 

Exceeding Your 
Expectations! 



A short sale occurs when the net pro-
ceeds from the sale of a home are not 
enough to cover the sellers’ mortgage 
obligations and closing costs, such as 
property taxes, transfer taxes, and the 
real estate practitioner’s commission. 
The seller is unwilling or unable to 
cover the difference.  
 

Some — although by no means all — 
short sellers may also be in default on 
their mortgage loans and be headed 
for foreclosure. However, home own-
ers who bought at the top of the mar-
ket or who took out large amounts of 
equity with a refinance and who now 
need to sell because of divorce or job 
transfer may also find themselves up-
side down, owing more than the home 
is currently worth when closing costs 
are factored in. 
 

 

 Alternatives to Foreclosure  
 
So, your house is in foreclosure… now 
what?!?  Try to look at the situation 
without attaching your emotions.  If 
viewing the situation from a strictly 
business viewpoint, you can more suc-
cessfully analyze which option might 
best suit your needs and desires and 
move you towards resolving your fi-
nancial difficulty.  One very important 
thing to remember: Time is of the es-
sence, so sit and take serious thought 
of your situation and take quick action 
in order to allow yourself enough time 
to complete the chosen process. 

What is a short sale?  

1. Do Nothing – If a homeowner does 
nothing, they most likely will lose their 
home at foreclosure auction.  Loan appli-
cations generally ask if the applicant has 
ever been foreclosed upon.  Credit reports 
also disclose this damaging information. 
Not the best option. 
 

2. Payoff/Refinance – Completely paying 
off the entire loan amount plus any default 
amount and fees.  Usually this is accom-
plished through a refinance of the debt.  
New debt is at a normally higher interest 
rate and there may be a prepayment pen-
alty because of the recent default.  With 
this option, there should be equity in the 
home. 
 

3. Reinstatement – Paying the entire de-
fault amount plus interest, attorney fees, 
late fees, taxes, missed payments and 
fees. 
 

4. Loan Modification – Utilizing the exist-
ing mortgage company to refinance the 
debt or extend the terms of the loan.  This 
may allow the homeowner to catch up at a 
more affordable level.  To qualify, you 
must prove to the lender you have fixed 
the problem that caused the late payment. 
 

5. Forbearance – Lender may be able to 
arrange a repayment plan based on the 
homeowner’s financial situation.  The 
lender may even be able to provide a tem-
porary payment reduction or suspension of 
payments.  Information will be required 
from the lender to show that you are able 
to meet the new payment plan require-
ments. 

Nine options when facing 
Foreclosure  

6. Partial Claim – A loan from the lender 
for a 2nd loan to include back payments, 
costs and fees. 
 

7. Deed in Lieu of Foreclosure – Give 
the property back to the bank instead of 
the bank foreclosing.  Banks generally 
require the home be well maintained, all 
mortgage payments and taxes must be 
current.  Most loan applications ask if this 
has ever happened. 
 

8. Bankruptcy – This option can liqui-
date debt and/or allow more time.  I can 
refer you to a qualified bankruptcy attor-
ney. 
     --Chapter 7 (Liquidation) To com-
pletely settle personal debt. 
     --Chapter 13 (Wage Earner Plan) 
Payments are made toward a plan to pay 
off debts in 3-5 years. 
     --Chapter 11 (Business Reorganiza-
tion) A business debt solution. 
 

9. Sale – If the property has equity 
(money left over after all loans and 
monetary encumbrances are paid). The 
homeowner may sell the home without 
lender approval through a conventional 
home sale.  In this case, the homeowner 
will get cash from the sale.  On the other 
hand, a Short Sale, also known as a 
pre-foreclosure sale, can be negotiated 
with your lender by your Real Estate 
Professional if what is owed is MORE 
than the property’s value. 
 

Call (727) 692-6008 
Our Service is Free to You! 

***Our services cost you nothing as 
the bank pays us directly when we 
sell your property!*** 


